
The Monthly Session

Monthly Advice Session

Nov 21, 2023
With Host Mark McKenna Little



Overview of The Financial 

Advisor Mastery Program

1. Client Acquisition
2. Client Conversion
3. Client Service
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Client Acquisition



New 
Relationship

Long-time 
Friend

GMME
The Greatest Marketing Machine Ever Devised 

for Financial Advisors (GMME)

Momentum

0-weeks

Relationships

Ample People

2-weeks
12-weeks

Opportunity

0-weeks

12-weeks



Client Conversion
The 8 essential elements of an 

effective Client Conversion Process



Client Service





Delivering 

on the promise 

of 

Truly Comprehensive 

Financial Services™





Tax

Legal

Financial

Planner

Money

Manager

Insurance

Trusted 

Advisor

Ideal Client





Create a 
comprehensive written 
lifetime financial 
strategy 
(overarching plan)



Meet 3X per year,
once every 4-months
…FOREVER

Deliver Truly 
Comprehensive 
Financial Services™

Ensure goals are 
on-track & stay on-track



The 3 Bottom-line Client Outcomes

Remain On-track To Goals

Proactive on all financial issues

Make better financial decisions

       … in all areas of personal finance

1
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The 4 Steps



Delivering on The Promise
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Delivering on The Promise

Build Team

Build & Lead a 

skilled Team of 

Subject Matter 

Experts

Comprehensive

Deliver The 

Ten Client 

Deliverables

Extraordinary

Deliver on the 

2 SME 

Expectations

Deliver

on your 

Advisor PACT

Pledge

These Are The

       Tactical Steps For 

Delivering 

Truly Comprehensive 

Financial Services
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Delivering on The Promise

Cannot Skip 

Any Steps



Delivering on The Promise

We’re the only game in town.

For what we do, potential clients have 

no other option than utilizing us

We’re a financial services monopoly



Delivering on The Promise

You 

Can Do 

This

It’s a step-by-step process



The APM Program
Assess your progress

1. Do you have all 5 SME areas covered by a team?
2. Have you required each of your SMEs to create an annual 

checklist?  (Your annual Deliverables Checkpoints created?)
3. Are you charging a minimum $10,000 client fee to create an 

overarching strategy?
4. Is The Three Meeting Process booked 12-months out right now?
5. Has every SME provided a minimum of 10 impressive Action 

Items for each Ideal Client over the past 12-months?
6. How many Ideal Clients have you acquired over the past 

12-months?



Mastery.link



Best Advice

Invest 5min completing your 
Business Activity 

Spreadsheet EVERY week
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Get the advice you’re paying for in The Advisor P.A.C.T. Monthly Program™.

“Contact Us” with every issue you’re struggling with



Protection
Attention
Coordination
Transparency

The Only Game in Town
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