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1987  
(In my 20’s  -BB) 

Mark’s Before & After 

• October 1987 (Black Monday) 

• 7 months into my career 

• Dow Jones Industrial Average falls 
508 points (22.6%) 

• The largest one-day drop (%)  
in its history 

• MY LOW PRODUCTION  
(Last Place at $12/year) 

• Weekly meeting to keep my job 

 

2002  
(15 years later –AB) 
• 100 Ideal Clients 
• Making a difference! 
• $1.6MM in annual recurring 

revenue 
• Client Service 100% delegated to 

my team  
(not me) 

• Working 3 days/week  
(M, W, F) 

•  #1 at the firm (for 12+ years) 
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What was the first 

breakthrough in my career? 
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One Year to figure this out 

(1987) 
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..And One Year to implement it 

(1988) 
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How important is Client 

Acquisition to you? 

 

On a scale from 1 – 10 
(10 being “new revenue is CRITICAL!!!!”) 



Everyone 

is a FREE 

referral 

source 



I need to be 

investing  

more than  

50% of my time 

with Client 

Acquisition 
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 1987 Figuring this out 

 1988 FULLY Implementing 

 

..by 1989 I was #1 at my 

nationwide B/D 

 

…FOREVER 
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How does an introvert with call 

reluctance acquire 1,242 

clients? 
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So, if Referrals From Friends 

was my #1 business 

breakthrough  

…can you guess what my next 

business breakthrough was? 
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Referrals 

From 

Clients 
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So, what would you have to do 

differently to consistently 

receive 2-3 referrals after  

EVERY client progress 

meeting?  
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If you want more 

client referrals 

You need to be 

more referable 
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So then… 

How does an introvert with call 

reluctance acquire 1,242 

clients? 







1999 



Newport, RI  

Friday June 11th 1999 

11:10 A.M. Eastern 
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I politely 

disengaged from 

1,225 Non-ideal 

Clients 
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 Breakthrough 1: All friends refer 

 Breakthrough 2: Client referrals 

 

…can you guess what my final 

business breakthrough was? 

 
Breakthrough 3: 

Build An Extraordinary Team 



Copyright  MMXXI TrustedAdvisorToolkit.com - All Rights Reserved 

 

Truly Comprehensive Financial 

Services™ 
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Make an  

Advisor PACT™ 

Pledge to every 

Ideal Client 



Protection 
Attention 
Coordination 
Transparency 

A New Financial Advisor Paradigm 
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No clients 

shopping.   

You’re the Only 

Game in Town 
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So what 

happened  

after I met Bill? 
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So what are the 

skills required 

for Financial 

Advisor Mastery? 



Lead 
Generation 

Lead 
Conversion 

Client 
Service 



Lead 
Generation 

Lead 
Conversion 

Client 
Service 



Lead 
Generation 

Lead 
Conversion 

Client 
Service 
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Unfortunately we 

can’t cover 

everything today 



www. TheMarkOfMastery.com/bill-bachrach-dojo 
 
Or just got to the blog & search “Dojo” 




