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To have the best experience today…
✓ Turn everything else off.
✓ For the next hour, don’t check emails
✓ Close all browsers
✓ Turn off your Phone
✓ Multi-tasking isn’t a thing (focus is the thing) 

Have You Considered…
Something discussed today might just be a game-changer for your business?

You might miss it… if you’re not focused.

How much benefit do you want from today’s session?



Do you need 
personalized coaching?

Do you have unique obstacles
that are in your way?



We're rolling out a 

NEW service for you to get 

you the coaching you need 

Grab a pen & write this down...



Jot this down...

advisorpact.me/question
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You in a hurry to implement?
The quality & pace of your implementation

is directly tied to...
The quality & pace of your 

questions submitted

advisorpact.me/question



That's because...
The quality & pace of your 

questions submitted 
is directly tied to...

The amount of direct coaching you receive

advisorpact.me/question



... And the more direct coaching 
you receive from our team...

The faster you will implement.

So ask lots of questions

advisorpact.me/question





September 17, 2019 Copyright  MMXIX  Comprehensive Advisor Services, LLC   All Rights Reserved

Increasing your 
success in 
The Advisor P.A.C.T. 
Monthly Program™



Heaven Forbid You're Special



The System
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Indispensable
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Allows for winning
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Allows for winning

...Harness Scarcity



San Diego
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Scarcity
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What's Your Game?



How do I measure success?

What am I supposed to measure to make sure my clients are satisfied?  

How will I know that I'm consistently exceeding my Ideal Clients' expectations?
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The 3 Most Important 
Client Acquisition Skills

Lead
Generation

Lead
Conversion

Client
Service

www.TheMarkOfMastery.co
m
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Spontaneous 
Unsolicited Client 

Referrals
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2 types of SME Candidates

I'm interviewing lots of Subject Matter Expert Candidates.  Most are skilled 
technically, but aren't impressive... at least to me.

So, what's more important?  An SME who's technically competent or one who's 
able to impress clients who meet my Ideal Client Profile?
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Requirements
✓ Has more Ideal Clients than you
✓ Has at least two Admin Support 

staff
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With those 2 firmly in place...

... my preference: Impressive



How to report "On Track?"

My biggest obstacle is meeting ideal prospects who can become ideal clients. I 
love talking to people and I am confident I will get better and better at this. Just 
meeting good prospects and getting them in the door is that challenge. 

There is a private club in my town that is full of ideal prospects but there is no 
way I can afford to join it.  I just want to get in front of qualified prospects. Most 
of my current clients are sticky gum but for now they pay the bills. 

Our industry does not teach prospecting correctly nor does our license process 
turn out good financial planners.  I feel like everyone should pass the CFP test 
and be an apprentice for three years before being able to practice. of course 
funding woud be challenge. 



The 3 Most Important 
Client Acquisition Skills

Lead
Generation

Lead
Conversion

Client
Service

www.TheMarkOfMastery.co
m
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Register at
www.AdvisorPACTpledge.com



September 17, 2019 Copyright  MMXIX  Comprehensive Advisor Services, LLC   All Rights Reserved

The 
1st Fifteen
Modules

The Trusted Advisor Toolkit

Fast Track



The Ideal Advisor Profile for The Advisor P.A.C.T. Monthly Program™
This program is best suited for a financial advisor who,
✓ Likes the idea of doing a "whole lot more" for a "whole lot fewer" Ideal Clients who pay 

significantly higher compensation for the unprecedented level of services provided.
✓ Is committed to implementing Truly Comprehensive Financial Services™ at some point in 

the future, and as quickly as possible.
✓ Recognizes the wisdom of delivering Comprehensive Financial Services through a skilled 

team of Subject Matter Experts (Tax, financial planning, tax, estate planning, & insurance)... 
rather than serving as a one-man-band.

✓ Is willing to make the effort to implement this new business model to fill the gap in the 
marketplace created by financial advisors, and a financial services industry, unable or 
unwilling to provide Ideal Clients the Comprehensive Financial Services they desire.


