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This online meeting system technology uses lots 
of memory & system resources, so please…

✓ Close your email program
✓ Close all browsers
✓ Close all programs on your computer 

other than this GoToWebinar system

Consider taking this attitude starting right now:
Something discussed today will be a significant positive game-changer for my business

I want to focus so I don’t miss it

How much benefit do you want from today’s session?



PACTPROTECTION

ATTENTION

COORDINATION

TRANSPARENCY

Your

To every Ideal Client



New Webinar to accelerate 
your results with 

The Advisor P.A.C.T. Monthly 
Program™



Register at
www.AdvisorPACTpledge.com



✓ Is the “comprehensive written lifetime financial 
strategy" different from the "GPS" deliverable? 

✓ And if so how is it different?
✓ And do you have a template example?



Comprehensive 
written lifetime 

financial strategy 
(overarching plan)



The Greatest 
Probability 

Strategy™ (GPS) 
step-by-step 

implementation 
plan-of-action.
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Before we discuss comprehensive written lifetime 
financial strategy (overarching plan)…

…Let’s first discuss the term 
“Financial Plan”
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The term “Financial Plan” 
has no meaning 

(means different things 
to different people)

... therefore we never use the term “Financial 
Plan" in our system.
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We teach a 
different concept

The Trusted Advisor's job is to ensure 
that every Ideal Client has a 

"comprehensive written 
lifetime financial strategy" 
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"comprehensive written 
lifetime financial strategy" 

We use that term 
in lieu of "financial plan." 

Since, in our system, all 5 SMEs are involved 
in creating the comprehensive written 

lifetime financial strategy.
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We don't provide a sample, 
So let me lay-out the template for you

(since your team is comprised of highly skilled SMEs who 
already have their own way of doing things & we don't 

want to micro-manage them)
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Here's the guidance (template) 
we do provide 

for the creation of a proper 
comprehensive written lifetime 

financial strategy…
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The Starting Point (5 plans… one from each SME)
A comprehensive written lifetime financial strategy has several specific components

& is the merger of ALL of the following:

1. A Customized Tax Plan: Strategies & tactics developed for this client by a Tax Planning Subject 
Matter Expert
2. A Customized Estate Plan: Strategies & tactics developed for this client by an Estate Planning 
Subject Matter Expert
3. A Customized Money Management Plan: Strategies & tactics developed for this client by a 
Money Management Subject Matter Expert
4. A Customized Safety Plan: Strategies & tactics for mitigating all risks & for increasing the 
safety of the client's strategies, developed for this client by an Insurance Subject Matter Expert
5. With A Customized Financial Plan wrapped around all of the above: Strategies & tactics 
developed for this client by Financial Planning Subject Matter Expert pulling together all of the 
above & establishing a plan to accomplish the clients goals by the target dates established by 
the client.
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Then there are 5 elements of a comprehensive written lifetime 
financial strategy

This is the punch-list used by the Trusted Advisor at the end of the first 104 days 
of every client relationship to ensure everything "got done" by the SMEs:

1. All 5 plans above
2. A lifetime capital projection
3. A Cash Reserves Plan (Cash Reserves strategy & target amount)
4. A Debt Plan (schedule)
5. An "Assumptions Page" for each of the 5 areas of personal finance
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Your client does 
not receive a copy of 

The comprehensive written lifetime 
financial strategy

(It’s an internal document your team uses to “execute”)
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If that’s the comprehensive written 
lifetime financial strategy…

…then what’s the GPS?



The Greatest 
Probability 

Strategy™ (GPS) 
step-by-step 

implementation 
plan-of-action.
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✓ I’ve scheduled a strategic planning session with my 
entire team in 2 weeks.  I want us to brainstorm how 
to add more value to our Ideal Client’s financial lives. 

✓ But I want to also set the vision for 
Truly Comprehensive Financial Services™ so that 
everyone is on the same page.

✓ Any thoughts?



Delivering 
on the promise

of 
Truly Comprehensive
Financial Services™



Delivering on The Promise



Delivering on The Promise



Delivering on The Promise



Delivering on The Promise



Delivering on The Promise

Build Team

Build & Lead a 

skilled Team of 

Subject Matter 

Experts

Comprehensive

Deliver Truly 

Comprehensive 

Financial 

Services™

Extraordinary

Deliver an 

extraordinary 

client 

experience

Trusted

Become the 

MOST Trusted 

Advisor

These Are The

Tactical Steps For 

Delivering On The Promise 

Of Your Advisor PACT™

4



Delivering on The Promise

Cannot Skip

Any Steps



Delivering on The Promise – Build Team

We’re going to build a team of highly

skilled Subject Matter Experts.

✓ A Tax Planning Subject Matter Expert

✓ An Estate Planning Subject Matter Expert

✓ A Financial Planning Subject Matter Expert

✓ A Money Management Subject Matter Expert

✓ An Insurance Subject Matter Expert

Build & Lead Your Team



Delivering on The Promise - Comprehensive

Our skilled team of Subject Matter 

Experts will coordinate all aspects of 

an Ideal Client’s personal financial 

affairs.

“Potentially what won’t our team do 

for an Ideal Client’s financial life?”

Answer: … NOTHING!

Implement Truly Comprehensive Financial Services™



Delivering on The Promise - Extraordinary

Our team won’t stop increasing value to our 

clients until

✓ We will consistently exceed our Ideal 

Clients’ expectations

✓ We become indispensable to Ideal Clients

✓ Our referral rates increase 

(I’m meeting with new potential clients 

every day)

Delivering an Extraordinary Client Experience



Delivering on The Promise - Trusted

We will establish ourselves as the 

Most Trusted Advisor, among all our 

client’s various financial advisors.

We’re indispensable & Ideal Clients 

tell us they’d be lost without us.

Become The Most Trusted Advisor



Delivering on The Promise

We’re the only game in town.

For what we do, potential clients have 

no other option than utilizing us

We’re a financial services monopoly



Delivering on The Promise

You 

Can Do 

This

It’s a step-by-step process



✓ My compliance department has questions about my 
new fee.  In elevating my service to Comprehensive 
Financial Services (through Advisor PACT™ 
methodology), 

✓ I’m now raising my fee for Ideal Clients to 
$27,000/year.  

✓ Prior to this, my highest service level was 
$6,000 (+ a % of AUM).  

✓ How do I explain such a large jump in compensation 
to my compliance people?



Investment 

Advice

Non-

Investment

Advice

Advisor PACT™ – Your Business Structure

You’ll be 

providing 

Ideal Clients

2 types

of advice
20% 80%



Advisor PACT™ – Your Business Structure

20%: Investment Advice
Through a Registered Investment Advisor

(Set up your own RIA?)

Run 20% of your fee through the RIA

80%: Non-Investment Advice
As an Outside Business Activity (OBA)

(set up an entity for your OBA)

Run 80% of your fee through your OBA



Being compensated
$27,000/year means your 

mission objective is now to…
✓ Deliver on the promise of Truly Comprehensive Financial Services™ 

through a skilled team of Subject Matter Experts
✓ Deliver an extraordinary client experience
✓ Become indispensable
✓ Ensure that when your Ideal Clients walks out of each meeting 

they think, “that meeting was important & 
that meeting was worth $9,000 to me” 



Are you generating a ton of 
leads to people who want to 

sit down with you to 
“discuss doing business?”



Is your schedule always filled 
with people who want to 

“talk business?”







The Ideal Advisor Profile for The Advisor P.A.C.T. Monthly Program™
This program is best suited for a financial advisor who,
✓ Likes the idea of doing a "whole lot more" for a "whole lot fewer" Ideal Clients who pay 

significantly higher compensation for the unprecedented level of services provided.
✓ Is committed to implementing Truly Comprehensive Financial Services™ at some point in 

the future, and as quickly as possible.
✓ Recognizes the wisdom of delivering Comprehensive Financial Services through a skilled 

team of Subject Matter Experts (Tax, financial planning, tax, estate planning, & insurance)... 
rather than serving as a one-man-band.

✓ Is willing to make the effort to implement this new business model to fill the gap in the 
marketplace created by financial advisors, and a financial services industry, unable or 
unwilling to provide Ideal Clients the Comprehensive Financial Services they desire.


