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This online meeting system technology uses lots 
of memory & system resources, so please…

✓ Close your email program
✓ Close all browsers
✓ Close all programs on your computer 

other than this GoToWebinar system

Consider taking this attitude starting right now:
Something discussed today will be a significant positive game-changer for my business

I want to focus so I don’t miss it

How much benefit do you want from today’s session?
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PACTPROTECTION
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COORDINATION

TRANSPARENCY

Your

To every Ideal Client



The Trusted Advisor Toolkit™ 
Fast Track



Which Comes First?

✓ Acquire Ideal Clients

✓ Establish Team &
Deliverables?



The Trusted Advisor Toolkit™ is for Advisors who…

✓ Have several current client who are excellent candidates for 
your Ideal Client Community

✓ Are adding clients regularly at the highest end of current service level

✓ Currently have a strong Administrative Manager

✓ Fee for The Toolkit is comfortable (no strain)
✓ $1,000/month  
✓ 16 month minimum



The Trusted Advisor Toolkit™ is for Advisors who…

✓ Have more than one current client who are excellent candidates for 
The Ideal Client Community

✓ Are adding clients regularly at the highest end of current service level

✓ Currently have a strong Administrative Manager

✓ Fee for The Toolkit is comfortable (no strain)
✓ $1,000/month  
✓ 16 month minimum





You may request modules now (out of 
sequence) if you have an immediate need.

Simply “Contact Us” and we’ll deliver 
the module you request 

in lieu of The Monthly Project™ 
you would normally receive in sequence.







A word about “Contact Us”



Which Comes First?
1. Acquire Ideal Clients 

First

2. Establish Team &
Deliverables as you go



Which Comes First?

1. Establish Team & 
Deliverables First

2. Then Acquire Ideal Clients



Do You Need The Toolkit?

✓ Have some top-tier 
clients now

✓ Are adding clients at a 
regular pace

✓ Have a strong 
Administrative Manager in 
place



What is the overall
process we’re implementing in 

The Advisor P.A.C.T. Monthly Program™?



The Referability Project™

✓ Establish clear goals for your ideal business (clarity of vision)
✓ Differentiate Yourself by breaking away from the pack (Advisor PACT™)
✓ Establish an “Ideal Client” service offering (different & better)
✓ Get Out Of The Office (Potential-Client Interaction Time)
✓ Acquire a Strong Administrative Manager (leader / semi-autonomous)
✓ Create an Extraordinary Client Experience (Compelling interactions)
✓ The Team Goal: Exceed Ideal Clients’ Expectations (entire team embraces)
✓ Measure Success: The Referability Dashboard™



What are 
The Ten Client Deliverables™?





The Ten Client Deliverables™
1. Comprehensive written lifetime financial strategy (overarching plan)
2. The Greatest Probability Strategy™ (GPS) step-by-step implementation plan-

of-action.
3. The Progress Reports™: Updated report for each of 5 SMEs… on track or off 

track
4. Deploy Assets: Asset, Investment, Money Management
5. Income Tax Projection Before The End of The Tax Year
6. Income Tax Review and On-time Filing
7. Estate Planning: Full review every 3-5 years
8. The Goal Blueprint™
9. The Master Goal Tracker™: Updated summary for each goal, including 

current status, available to every SME
10. Cash & Debt Management Plan



A Written Delivery Plan For Each of 
The Ten Client Deliverables™













The Ten Client Deliverables™
1. Comprehensive written lifetime financial strategy (overarching plan)
2. The Greatest Probability Strategy™ (GPS) step-by-step implementation plan-

of-action.
3. The Progress Reports™: Updated report for each of 5 SMEs… on track or off 

track
4. Deploy Assets: Asset, Investment, Money Management
5. Income Tax Projection Before The End of The Tax Year
6. Income Tax Review and On-time Filing
7. Estate Planning: Full review every 3-5 years
8. The Goal Blueprint™
9. The Master Goal Tracker™: Updated summary for each goal, including 

current status, available to every SME
10. Cash & Debt Management Plan



The Ideal Advisor Profile for The Advisor P.A.C.T. Monthly Program™
This program is best suited for a financial advisor who,
✓ Likes the idea of doing a "whole lot more" for a "whole lot fewer" Ideal Clients who pay 

significantly higher compensation for the unprecedented level of services provided.
✓ Is committed to implementing Truly Comprehensive Financial Services™ at some point in 

the future, and as quickly as possible.
✓ Recognizes the wisdom of delivering Comprehensive Financial Services through a skilled 

team of Subject Matter Experts (Tax, financial planning, tax, estate planning, & insurance)... 
rather than serving as a one-man-band.

✓ Is willing to make the effort to implement this new business model to fill the gap in the 
marketplace created by financial advisors, and a financial services industry, unable or 
unwilling to provide Ideal Clients the Comprehensive Financial Services they desire.


